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AHHOTaUunA

TpaanUMOHHO MHTEPEC K TeMe NOSANbHOCTY LLUMPOKO pacrnpocTpaHeH B
cdepe ycnyr n B 3TOM €CTb MPAKTUYECKUIA MHTEPEC, MOCKOMbLKY yNpaBreHne
N OLEHKa TOSINbHOCTM KIMEHTOB 3aHWMaeT BaXHOe MecTo B paboTte
KamMnaHui B pas3nuyHbIX cepax aearenbHocTn. Paccmartpueas npobnemy
NOANBHOCTW, Hemnb3s He 00paTuTb BHMMAaHWsS, Ha OCOBGEHHOCTb, Mpu
KOTOPOMN NOSANbHBLIN KNWMEHT OpeHaa, nmeeT MNOSANbHOCTb MO OTHOLLEHWUIO
K JaHHOM KOMMaHWW, Npu 3TOM, HE COBepLUas LieneBoro AeWCTBUS U He
npuobpeTtas npoaykT. B gaHHOW cTaTbe paccmaTpyBaeTcsi aBTOPCKWMA
nogxod k npobneme Brand loyalty, pacCcMOTpeHbl OCHOBHbIE TEHAEHLUU
NOANBHOCTW, KOTOpble NpeobrafalT Ha POCCUMCKOM U 3apybexHOM
pblHKaX, a Takke npuBedeHbl Hanbornee ycnellHble, MO MHEHWIO aBTopa,
npuMepbl 3PMEKTUBHBIX MPOrpaMM MOSANBHOCTU K BpeHay.

KnioueBble cnoBa

Brand loyalty; nosnbHOCTb noTpebutenen; OpeHA; nporpaMmbl
NOSANBHOCTU; MPUBEPKEHHOCTb K BpeHaam.

Abstract

Traditionally, interest in the topic of loyalty is widespread in the service
sector and there is practical interest in this, since the management and
evaluation of customer loyalty is an important part of the work of campaigns
in various fields of activity. Considering the problem of loyalty, one cannot
but pay attention to the peculiarity in which a loyal customer of a brand
has loyalty to this company, while not performing a targeted action and not
purchasing a product. This article discusses the authons approach to the
problem of brand loyalty, considers the main loyalty trends that prevail in
the Russian and foreign markets, and also provides the most successful, in
the authonrs opinion, examples of effective brand loyalty programs..
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Tema nNOANbHOCTM HA AaHHbIA MOMEHT OCOOEHHO akTyarbHa, B
Hay4HbIX UCCREeAOBaHUAX NOSANbHOCTL NoTpebutenen paccmatpuBaeTcs
Kak MoJenb, BKMovatoLlas atanbl 1) OTHOLWEHWe — NOBeAeHe N 2) MHe-
HMe — aMOLUUN — HAMEPEHUs1 — NoBeAeHne. B HacTosiLee BpeMsi Hay4Hble
paboTbl B 00nactu nsy4yeHns akTopoB JTOSANbHOCTU COCPEAOTOYEHbI Ha
BbISIBNEHMM (DAKTOPOB, AEMOHCTPUPYIOLLMX FNOSNbHOCTb noTpebuTtenen
B paMKax yHuMBepcarnbHbIX U crneuududecknx otpacnen. OcHoBHasa npo-
bnema cocpenoToyeHa B MyNbTUKOMMMHEAPHOCTU (hakTopoB, KoTopas
rnopoxaaeT HeonpeaeneHHOCTb OLeHOoK".

B Web of Science kaxgplii rog permctpmpyercsi OrpoMHOE KOnmM4ecTBO
Hay4HbIX paboT, NOCBSILLEHHbIX NOTPEOUTENBLCKOW NOANBHOCTU K BpeHaam?.
Kak npaBuno, TpagnumoHHO MHTEPEC K TeME JTOATTbHOCTU LUMPOKO pacrnpo-
CTpaHeH B cdpepe ycnyr, eCTb 1 NMPaAKTUYECKUIN UHTEPEC, MOCKOIbKY ynpas-
NEeHne 1 oLeHKa NOoSANbHOCTU KNMEHTOB 3aHMMAaET BaXHOe MeCTO B paboTe
KOHCANTUHIOBbIX KoMnaHuiA. MHorme MMpoBble KOMMaHUKU paspabaTbiBatoT
MEeXaHM3Mbl YIyYLLEHNs1 KAYECTBEHHbIX NoKa3aTternen ypoBHS NOANbHOCTU
KITMEHTOB B PasrMyHbIX cpepax AeaTeNnbHOCTH.

PaccmaTtpurBaemas KoHUenums BKIto4aeT B ceb5 HECKONbKO OCHOBHbIX
KOMMOHEHTOB:

1 - noBegeH4YeCKy0 COCTaBMAOLLYH0, KOTOpasi NoApa3yMeBaeT YacToTy
MOKYMOK;

2 - 3MOLMOHarbHY COCTaBMALLYI0, KOTOpas BKIoYaeT B cebs oLeH-
KM OEWCTBUIA MOKynaTenen oTHOCUTENbHO ToBapa. MTak, ¢ uaMepeHnem
NepBOro KOMMOHEHTa NPobreM HeT, a C U3MEPEHNEM BTOPOro KOMMOHEHTa
€CTb OnpeferieHHble TPYAHOCTU, MOCKOMbKY METOAbI U3MEPEHUST SMOLMNO-
HanbHOWN cOCTaBNAKOLLEN NOANBHOCTU JOBOMbHO HEOAHO3HAYHBbI.

Takum 06pas3om, NOSANbHOCTb MOXHO MnoApasdennTb Ha ABa Buaa:
CBSI3aHHYI0 C MOBEAEHNEM MOTPEOUTENEN U CBA3AHHYIO C BOCTIPUATUEM.

lMpouecc B M3MepeHMM NOBEAEHMUS NOANIBHOIO OTHOLLEHUS! KITMEHTOB
COCTOMT B HabmnwogeHun 3a KOHKPETHbIM MOBEAEHMEM MOTEHLManbHOro
nokynatens. B cBoto oyepenpb, aMoLMOHanNbHas NosnbHOCTb NPOSIBSETCA
B YPOBHE OCBELOMSEHHOCTU O MPOBOAUMbBIX MEPOMPUATUAX KOMMAHUEN.
JlormyHee Bcero nonb3oBaTbCsl METOAOM, B OCHOBE KOTOPOro nexar
Kak noBedeHYeckme, Tak U BOCMPUHUMAEMbIE KOMMOHEHTbI NOSNbHOCTH
nokynatenen®.

IOna noboro 6peHaa Bceraa GyaeT BaXeH BOMPOC MOSTOXUTENBbHOIO
MHEHUS ero nokynaTenemn o ToBapax WUnu ycnyrax, KoTopble nNpou3BoauT
OpeHn, a Takke Bonpoc: «Kak 4onro knneHT 6yaeT nokynaTb U MCNOMb30BaTh
Onara, KoTopble NPOM3BOAUT KOMMAHUA?»

Ixosed Jle MNMna yTBepxagaeT, 4To rmaBHas uenb 6peHaa - MoCTpPoUTb

! KypoukmHa A.KO. B nouckax nosinbHocT# notpebutenei: 063op noaxoaoB K MOHATULO,
nokasaTensm u gaktopam // dkoHoMumYeckune oTHoLleHus1. — 2019. — Tom 9. — Ne 3.

2 Tartaglione A.M., Cavacece Y., Russo G., Granata G.A Systematic Mapping Study on Cus-
tomer Loyalty and Brand Management // Administrative Sciences, MDPI, Open Access Jour-
nal. —2019. — Ne 9. — p. 1-21.

3 Aaker, D.A. Managing Brand Equity.— The Free Press, 1991.— P. 39.
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Takue OTHOLLEHUSA MEXAy NoKynaTeneMm u npogasLoM, YTOObI NokynaTenbs
3axoTen oToXAecTBUTb cebsi ¢ BpeHAO0M Ha SMOLIMOHANbHOM U AYXOBHOM
YPOBHE B J0ONTOCPOYHbIX OTHOLLEHUSIX' .

Mcxogs wn3  BbllenpuBedeHHOro BbickasbiBaHus Jle [Tna o
cTpaTerm4yeckow Lienv 6peHaa yCTaHOBUTb TECHYIO CBA3b MexXay OpeHaom
n noTpebutenem MoXHo onpeaennTb Takoe NoHATME, Kak brand loyalty (¢
aHr. NoANBHOCTL K BpeHay).

BnepBble NoHATUE NOSANBHOCTM K BpeHay 6biNo MHTEpPNpPeTUpPOBaHO
notpebutenamm B 1923 rogy u 3By4yano O4YeHb MNPOCTO M MOHSITHO:
«JlosanbHbIA K OpeHay noTpedbutens — 3TO TOT, KTO MOKynaeT ero 6peHa B
100% cny4yaeB».

CyuwiectByeT elle OYeHb MHOrO KOHLUENuui noTpebutensckomn
NOANBHOCTM, HO OCTAHOBMMCHA Ha onpegenenHnn, npeanoXeHHOM
oTeyecTBeHHbIMU ydeHbiMmn E. H. Cknsipom u I, B. AwkuHon?. OHKM pac-
CMaTpuBatoT NOTPEOUTENBLCKYIO NMOSINbHOCTb Kak BbICOKYK CTENEHb BEPHO-
CTN KOHKPETHOMY BpeHay, KoTopasi onpeaensieTcsl HU3KOW YyBCTBUTENbHO-
CTbIO MOKynaTens K NPOAYKLUN KOHKYPUPYHOLLMX KOMMaHWA, OCHOBaHa Ha
YyBCTBE JOBEPUSA KaK K MPOJyKTy, Tak U K camoMy OpeHay, B3aMMOBbIrOa-
HOM COTPYOHUYECTBE, a TaKkkKe NOCTPOEHUN AMNUTENbHBIX OTHOLLIEHU MEeX-
oy notpebutenem u 6pengom. 1. Aakep paccmatpuBaeT NOsNbHOCTb Kak
Mepy NpUBEPXXEHHOCTU NOTpebuTens 6peHay. Mo ero crioBam, NosiNbHOCTb
nokasblBaeT, HacKOSIbKO BEPOSITHO, YTO MOTPEOUTENb MEPEKMUNTCS Ha
Opyron 6peHa, 0COBEeHHO Koraa KoMMaHus npeteprneBaeT M3MEHeHUs B
ueHe unu nobom gpyromMm nokasarerne.

M3 BbllEeCKa3aHHOrO MOXHO caenaTtb BbIBOA, YTO JOSIIbHOCTb
notpeburtenen — aTO TakOM TUM OTHOLLUEHWI, MPU KOTOPOM MNOTpeduTens
COBepLUaeT MOKYMKW Yy MpuBNeKaTenbHOW ANl HEro KOMMaHuu faxe B
caMble TpyAHble Ans OpeHaa BpeMeHa.

PaccmatpuBasa npobnemy nosnbHOCTU, HeMb3s He obpaTuTb BHMMAa-
HWs1, HA 0COBEHHOCTb, NMPY KOTOPOW NOSNbHBIN KNMEHT BpeHaa, UMeeT fo-
SANbHOCTb MO OTHOLUEHWUIO K OAHHOW KOMMaHWK, NMpu 3TOM, HE COBepLuUas
LeneBoro AencTBus 1 He npuobpeTtasa npoaykT. [JaHHOe yTBepxaeHue Ka-
caeTcs geten 1 NOAPOCTKOB, NPEACTaBNeHNs KOTOPbIX CO34al0TCA 3a CHET
onbiTa NOTPEBNEHMS, HO HE 3a CHET ONbITa MNOKYTMOK.

Kak n3BecTHO, MpU4YMHbI, MO KOTOPbIM KIMEHT MOKynaeT ToBapbl U
yCnyru, novTn BCerga SABMSATCS NpuUYMHamMK, 3acTaBhSOWMMU KIMEHTa
MoKynaTb Yy KOHKpeTHOro 6peHaa.

MpuynH ANa MNoKynkM MOXeT OblTb MHOXECTBO, roBoput Hanmpken
Xvnnd, HO CTOUT BbIOENMUTb OCHOBHbIE MPWUYUHBLI MOKYMATENbCKUX Oen-

' Ne Nna . ®., Napkep NnuHH M., UHTerpupoBaHHbIi 6peranHr — CI16.: N3paTenbckuii
nom «Hesay, 2003. — C. 37-42.

2 Cknsp E. H., AwkmHa M. B. OueHka noTpebuTenbckon MOSNbHOCTU Ha PbIHKE YCnyr
TenekoMMyHMKauMoHHon cBasn // HayyHble 3anuckm Opén TUOT. 2011. Net. C. 17.
[OnexTpoHHbIi  pecypc] URL:  https://old.orelgiet.ru/docs/54_22_10_12_4.pdf (pata
obpauyeHus: 12.05.2022)

3 Xunn H., Cenb® b., Powe I amepeHne yooBneTBOPEHHOCTM NOTPEOUTENS NO CTaHAApTy
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CTBUN, CBA3aHHbIX C OpeHgamu, KOTopble, B CBOK O4Yepedb, OonpeaenaT
BMAbl NOTPEBUTENLCKOW NOSANbHOCTU. K HUM OTHOCUTCS MOHOMONuS (Mo-
HomMosnbHas NMOANbHOCTL), KOTOpPas BO3HUKAET, Korga y notpebutenen Het
BbiOOpa, KpoMe Kak MoTpebnsiTb TO, YTO AOCTYMHO Ha PbiHKE OT OOHOrO
npogasua. Takke onpeaenseTcs Npu4MHa, No KOTOPOW Tak TPyAHO nepe-
NTN Ha Jpyron OpeHn (NosnbHOCTb M3-3a TPYAHOCTU Mepexofa) - CcTpax
nepeg W3MEHeHMeM OCHOB MOBCEAHEBHOW >XU3HW, MoTpebutens MpocTo
bouTca npencTtaBUTb, CKOMbKO ycunuin notpebyetcs, 4yTtobbl nepentn K
OpYyromy MocTaBLUMKy ycrnyr. [pyron BaxXHOM MPUYUHOW SABNSAETCA WUHTe-
pec (NosnbHOCTb, OOYCMNOBNEHHAA MHTEPECOM K KOMMaHwuW) - 34ecb no-
TpebuTenb CKIMOHAETCA K onpegeneHHoMy bpeHay u3-3a npegnaraembix
KOMMaHMen CKUAOK U peKkrnamHbIX akuun. Kpome Toro, aBTop ynomuHaeT
Pa3HOBMAHOCTb MOKYNaTenbCKOM MPUMBbLIYKN (NPMBbIYHAS NOSAMbHOCTD) -
notpebuTtens BolpabaTtbiBaeT NPUBbLIYKY U3-3a (DAKTOPOB, HE 3aBUCSLLNX OT
Hero (HexBaTka BPEMEHMU, yAaneHHoCTb OT MarasuHa, dpactdy no gopore
Ha paboTy n obpaTtHo). HakoHeL, OH yNOMUHAET TakoW BUA, NOSANBHOCTY,
KaK NPMBEPXXEHHOCTb: KITMEHT CYMTAET, YTO YCMyru 1 TOBaphbl, KOTOPbIMU OH
Nonb3yeTcsl, MOMHOCTBLIO YAOBNETBOPSIOT €ro noTpedHocTn 1 fobasnsawoT
YTO-TO AOMNOMHUTENBHOE B €50 XMN3Hb.

BmecTte ¢ onpegeneHveM nosinbHOCTb BO MHOMMX MCTOYHUKaxX 4acTo
NPUMEHSIOT MOHATUE MpUBEPXEHHOCTb (commitment). B onpepeneHun
NMPVBEPKEHHOCTU IMaBHbIM ABNAETCA OTHOLLUEHYECKUIA acrekT: OTpaXeHue
CTENEeHN 3MOLIMOHarNbHOW NOSANBHOCTU K BpeHay, (POpMNPOBaHNE BaXKHbIX
M LEHHbIX OTHOLLEHUIN Mexay 6peHaom 1 noTpebutenem, MHBECTULMN AMO-
unn B 6peHa. MHorne nccnegoBaTenuy BblAENSOT NOBEOEHYECKMN Xapak-
Tep NPUBEPXEHHOCTU: YyBCTBO NPUHAAMEXHOCTU K BpeHay, onpeaensto-
Lee ero noTpebneHve B byayLiem.

Bonee pacnpocTpaHeHHas knaccudurkaums NpuBEPXKEHHOCTM Npea-
cTaBrieHa BblgeneHvem adeKTUBHON, TO €CTb SMOLMOHarnbHasi NnpuBep-
)KEHHOCTb, KOTOpasi B CBOEWN OCHOBE NpeAcTaBneHa LIeHHOCTAMU U AEH-
TUYHOCTBIO C BpeHaoM, Basnpyowmnxca Ha BOCNPUSATUN PYHKLMOHAMNBHbIX
acrnekToB, 1 HOPMaTUBHOW NPUBEPXEHHOCTU, POPMUPYLOLLAsCS nof AaB-
neHvem couuyma.

MpUBEP>KEHHOCTb OTHOLLIEHUSIM BbIOENAT KaK CO34aHNe OTHOLLEHWUN
Ha OCHOBE U4YyBCTB COTPYOHWYECTBA, BbIPAXAKLWEro npeanoyTeHns
[OaHHOro napTHepa, CKIOHHOCTU K NPOOOIHKEHNIO OTHOLLEHWUIA'.

B ycnoBusix cCOBpeMEHHOro LMgpoBOro obLLecTBa, rae KOHKypeHLus
mMexay O6peHaaMu NMoCTOSHHO BO3pacTaeT, BO3HMKaeT HeobxoaMMOoCTb B
Hambonee HoOBLIX criocobax NPUBMEYEHUS U yOep)XaHUs KIMEHTOB, pac-
LUMPEHMS KaHaNoB B3aMMOLEWNCTBUSA, @ TaKkKe YBENMYEHUS TOYEK KOHTaKTa
C noTpebuTensamu, 4To BMOCNEACTBUM OAET BO3MOXHOCTb KOMMaHWM Mo-

MCO 9000:2000 / H. Xunn, b. Cenbd, . Powe — M.: U3gatenbckuii [lom « TexHonorumy,
2004. - C. 157-166.

' Han Heesup, Hong Ngoc Nguyen, Hakjun Song, Bee-Lia Chua, Sanghyeop Lee and Wan-
soo Kim Drivers of brand loyalty in the chain coffee shop industry // International Journal of
Hospitality Management. — 2018. — Ne 72.C.56.
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BblLLATb KONIMYECTBO NOosAnbHON ayautopun. [lanee npveBeaeHbl OCHOBHbIE
TeHOEHUUN NOANbHOCTU, KOTopble NpeobnagaT Ha POCCUMIACKOM U 3apy-
GEXHOM pbIHKaX.

1. YBenuueHue KonmuyecTBa MporpaMm, CreunanmnavpyroLlmMxcst Ha
NOSINBLHOCTM, B OCHOBE KOTOPbIX 3MOLMOHamnbHbIE Y MOBEeOEHYEeCKMe Xa-
pakTepuCTMKK. BonbLuoe KonnM4yecTBO NporpamMMm fosiNbHOCTY Bbinn cdop-
MUPOBaHbl Ha OCHOBe 6annoB/TpaH3akuun, TO eCTb paLMoHanbHbIX Xapak-
Tepuctuk. Takke B OCHOBE MfaTHble Mporpamm, MUCMOMb3YLWMX aHanus
nosefeH4Yeckmx mogenen. [lpu 3TOM HEOOHOKPATHO NPOAEMOHCTUPOBA-
HO, YTO HaMbOnbLUYHO OOMNTOBEYHOCTL JTOSNIBHOCTU CO34aET 3MOLMOHarb-
Hasi NOANbHOCTb, KOTopas POPMUPYET CUIbHYHO CBA3b. basa amnupuye-
CKMX MCCregoBaHM MPOLLUMbIX NET AaeT HarnsgHy BEPCUo TOro, B Kakmx
acnektax uenesble OeWCTBUSA notpebutenert 4eMOHCTPUPYIOT CUSbHYHO
NpUBEPXKEHHOCTb BpeHay B CBSA3M C 3MOLMOHANbHOW NOANbHOCTLI0. Co-
rmacHo NpoBefeHHbIM uccnegosaHuam B 2019 rogy, notpebutenu, nmeto-
LLME CUMBHYHO 3MOLIMOHASBHYH0 B3aMOCBSA3b C PO3HUYHBIMWU KOHTaKTHBIMU
TOYKaMu, nocewarT Mara3uHbl Ha 32% 4alle, n TpaTat Ha 46% OGornblue
cpefcTs, MO CpaBHEHMIO C noTpebutenamn 6e3 aMOLMOHanbHbIX MNPUBS-
3aHHOCTEN.

HencTtButenbHO paboyasa nporpammMa NnosifibHOCTU paccMaTpuBaeTcs
Kak rpamMoTHasi COBOKYMHOCTb pauuoHanbHOW, MOBeAeHYecKon W
3MOLMOHANBHON NOSINBHOCTH.

MHorne GpeHabl COBEPLUAIOT NEPEXOA Ha NPOABUHYTbIE MnaTgopMbl
NOSINBHOCTN, B OCHOBE KOTOPbIX MEXWUT B3aMMOLENCTBME, NMO3BOMSOLWME
NposiBNATL 60MbLUyt0 TMBKOCTb. Tak, K npyMepy, 3TO CO34aeT BO3MOXHOCTb
MOOLLPATL KNMEHTOB 3a yyacTue B akUMaX UMM 3a peakuuun (narku) Ha
PONUKM B COLL.CETSIX.

2. PasgeneHne koMnaHui Ha NOEPOB M OTCTaOLWMX MOCPEACTBOM
nepcoHanusauun. EgnHble ansi Bcex BO3HarpaXgeHusl yTpaunBakoT CBO
CuUIy, TaK Kak BO3HarpaxxaeHns n KOMMyHVKaLmum Ha OCHOBE MHAMBUAyanb-
HOrO NMOBEAEHMSI CO30AKT BO3MOXHOCTU ANS HACTPOMKU, YYUTbIBAKOLLMX
WMHTEpeChbl U NpeanovTeHna notpebutenen, koTopble B Byayuiem CTaHyT
peluaroLmnm pakTopom Npu aHanuse yCrnewuHoCTU nporpamMMbl NOSAfbHO-
ctn. CoBpemeHHble LMEPOBbLIE TEXHOMOMMM NO3BOMISAIOT, obnagatoLme uc-
KyCCTBEHHbIM MHTENINIEKTOM, MO3BOMSOT MHOMMM OpeHaam aBToOMaTn4ecku
AaBaTb MPOrHO3 Ha Iyylline KaHanbl TUMbl BO3HarpaXaeHun, Kkpeatus u
dopmaT ons onpegeneHHbIX NoTpebutenen B pasnuyHbiX Maclitabax. A
nporpaMmbl NOsINbHOCTK, 3aBA3aHHble Ha CRM, nmeloT BO3MOXHOCTb UC-
nonb3oBaTb 6a3bl JaHHbLIX Ans NepcoHanun3auun, KoTopble Takke reHepu-
PYIOT LIEHHbIE AaHHbIE O KMMeHTax, 06 UCTOpPMU MOKYMOK, NpeanodTeHni
TOBApOB M XapaKTep BO3HarpaxgeHun, ucnonbaylowmeca ana pabotbl
CMCTEMbl aBTOMaTM3aunn MapkeTuHra. B koHe4HOM c4yeTe, MHBECTULMN B
nnatgopmMy nosnNbLHOCTU Npu cuHXpoHu3auun ¢ CRM ans cosgaHus nep-
COHanM3MpoBaHHbIX BO3HArpaXgeHWn, MMeT LOBOMbHO BbIrOAHbIE MOKa-
3aTenmu.

3. OMHMKaHanbHble NporpamMmmbl Bo3HarpaxageHuin. Bo3amoxHOCTM om-
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HukaHanbHo mogenu (Puc.1.) okasbiBaloTCs GeCnpOUrpbILLHON CXEMOW,
ONg Bcex ydacTHUKOB. KnueHTbl nonyyatT 60HYCHble NbroThl, HE3aBUCK-
MO OT TOro, B KakoMm chopmate npomcxoauT B3auMOAEeNCTBME C KOMMNaHUewn
nnu 6peHgom. MNpu aToM GpeHabl NOMyYaT POCT KOHBEPCUW, YBENNYEHUS
nokasartenen npogax, a Tawkke 6onee aPEKTVBHO yAEPKMBAKOT CBOMX
KMWEHTOB.

MynbTukaHan OMHuKaHan

Maraaat
Moxynarens

MoBunsHsit oG
TenedoH e
Tokynarens

MoBunsksit Marasu Bef-calit Coucemt Be6-caii

Tenedon

PucyHok 1 -- OMHMKaHanbHas mogenb brand loyalty

4. PocT nporpaMm fosifibHOCTU, 3@ KOTOpbIE KITMEHT FOTOB NaTUTb ca-
MOCTOSAITENbHO M3 CBOMX CpeacTB. Tak, Amazon Prime npogemMoHCcTpupo-
Bar rOTOBHOCTb NOTPeOMTENEN OnnavnBaTh y4acTre B mporpaMmmax nosisb-
HOCTU, NPY YCIOBMWM, YTO UM NPEOCTaBNATCA BCNOMOraTerbHble MbroThbl
n NpenmyLlecTBa.

Botr ewe Hambonee ycnewHble, Ha Haw B3rMsg, npumMepsbl
3(ppekTUBHBLIX MporpamMm nosanbHocTM k 6peHay. Komnanua Starbucks
paspaboTtano cneuwnansHoe npunoxeHne «Starbucks», ero ayautopus
HacuuTbiBaeT 16,3 MUNNMOHA aKTMBHbLIX NONb3oBaTeENen 1 SBNSIETCS Hau-
bGonee 4acto UcCnonb3yeMbiM MOOWMbHBIM MpunoxeHvem. KnveHTbl Ha-
KannmBaroT Gannbl NoAnNbHOCTU (3Be3A4bl), KOTOPblE MOXHO OOMEHSTb Ha
Harpagbl. CoBepLuMB Bcero aea BusnTta B Starbucks, knMeHT cmoxeT bec-
nnaTHo nony4vaTb UHAMBUAOYaANbHbIE HAMUTKW, YIOWEHUS Ha OeHb poXae-
HWS1 U NONy4YaTb NePCOHaNM3NPOBaHHbIE NPEANOXEHNSI.

Y posHuyHon cetn BKYCBWI ectb 4yat-60T B Telegram. bota
MOXHO 3arpy3uTb OTAENbHO WM [o6aBuMTb B CMMCOK KOHTakToB. OH
3HaeT, Kak paccumTbiBaTb CKMAKW, NpeanaraTb TOBapbl U aganTupyeTcs
K notpebHoctam nonb3oBaTens. Kpome Toro, BKYCBWII npegnaraet
LLUIMPOKMI CNEKTP akuuii, KapTy NOSANbHOCTY KITMEHTOB U AETCKUI KNyo.

Takum o006pas3om, nosifbHblE KIMEHTbI, Yy4yacTByKOLWME B  TaKuX
nporpaMmax WMEKT MOBLILWEHHYD 4YacTOTy TMOKYMOK W  CPegHio
CTOMMOCTb 3akasa, 4YTo co3faeT Anis OpeHOoB ONpeferneHHy LIeHHOCTb.
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ViccnegoBaHnue, npoBedeHHOe cpean noTpebutenen, nokasano, 4TO
62% pecnoHAEeHTOB BbIPa3uM CBOK TOTOBHOCTb B MPUCOEOUHEHUN K
nporpaMmam nnaTHbIX BO3HArpaXXgeHWW, Mpu YCNOBUW MOCTYMNEHUS
npegnoxeHnst ot bpeHaa-casopuTa.

5. MpegnoyteHne oTaaeTcst KOanMUMOHHbLIM NporpamMmmam JoAIbHOCTU.
Haunbonblias nputaratenbHOCTb KOAMNMLUMOHHBIX MPOrpaMM JOSNbHOCTU
3akrvaeTcs B rmbkocTu n ceoboae Bbibopa, npeanararowmecs KnmeHTam.
Mopo6Hble nporpamMmbl Anst 6peHa0B SABNSATCSA ONTMMarbHbIM BApUaHTOM
ONs yBenuyeHns 6asbl KNMMEHTOB, a Takke Yrny4lleHus nokasartenen ox-
BaToB. [lporpammbl MOMUMO MPUBIIEYEHNS BHUMaHUA Takke NOHMMatoT
YPOBEHb A0BepUs K OpeHay, Tak Kak OyaeT BO3MOXHOCTb pa3MeLLeHns B
HEeNoCpeACTBEHHOM BNNM30CTN PAZOM C NOAO0OHbIMK BpeHaaMu onpeaenex-
HOro ypoBHSi. Takke CTOUT OTMETUTb OCHOBHbIE, Haubornee akTyarnbHble,
TUMbl NPOrpamMm NOSTIbHOCTU:

- MHoroypoBHeBasi nporpamma fosinibHocTW. [JaHHble Nporpammbl CO3-
OaloT briaronpusiTHble YCroBWst 4N COBEpLUEHMS Bce BonbLuero Yncna no-
Kynok. KnveHTbl nony4vatoT 6annbl ¢ MOKYMNoOK 1 BMOCNEACTBMM MOBbILLAT
CBOW YPOBEHb.

- [porpamma B OCHOBE, KOTOpPOW, NnexXaT akTyarnbHble couunarbHble
LEHHOCTN.

- MapTHepckasa nporpamma. lNpegcraBneHa coTpyaHUYECTBOM C OpY-
MMM opraHv3aunsiMy, NpegocTaBnslowLme Bo3HarpaxaeHms no nporpam-
Me. [NogobHbI doopmMaT NporpaMMbl paspeluaeT OnpeaernTb HOBbIA BUA
OErnoBbIX OTHOLUEHWA U MPOAEMOHCTPUPOBATL MOKynaTensM, Kak koMmna-
HWS1 BOCMIPUHUMAET UX NOTPpeBbHOCTM 1 3ab0TUTCS O HUX, JaBas ansTepHa-
TUBHbIE BbIrOAHbLIE MPEaoXKEHUS.

- Wrposas nporpamma. lNenmudukaumss nporpaMmmbl NOANBHOCTU —
OOVH 13 BapMaHTOB CMPOBOLMPOBATbL a3apT, a Takke NpUBMeYb KIIMEHTOB,
He NPOSIBMSIIOLWNX aKTUBHOCTb paHee.

Takum o6pasom, Bo3pacTaHve ponmM MporpaMMm  JOSINIbHOCTY
Kak WHCTPyMEHTa HenpepbIBHOTO B3aUMOOEWCTBUS C  KIMeHTaMu,
npegnonarawoliee co3gaHWe KOHTEHTa He TONMbKO KOMMaHWeW, HO W
KNMEHTOM, U OPUEHTUPOBAHME HE TONBbKO Ha yAepXaHue KIMEHTOB, a
Ha dopMMpoBaHME [OMNTOCPOYHbLIX B3aWMOOTHOLLUEHWUA, OCHOBAHHbIX
Ha nosinbHOCTM. 3aTpaTtbl, BO3HUKAKOLIME NPWU MPUBIEYEHUM KITMEHTOB
3actaBnseTr OpeHabl yABauBaTb CBOM  YCUMIIMSA MO MakCUmMarbHOMY
YBEINUYEHNIO XM3HEHHOW LieHHOCTU nokynatenen (CLV), 4yto npomcxoaut
3a CYyeT yaepXaHusi KNMEHTOB Ha [aHHbli MOMeHT. B nepcnekTuse
HecTabunbHas obLemMnpoBasi SKOHOMKMKA, @ TakkKe BbICOKOE BHMMaHWeE,
oKasblBalolleecss NPeanpuaATUSAMU K NPUOLINIBHOCTU  3NEKTPOHHOMN
koMmmMepuun ByayT cogencTeoBaTb (HOPMMPOBAHUIO AaHHOW TeHAeHLMn.”’

B 3akniovyeHnn oTMeTM, YTO B COLIMONOrMYECKOM ANCKypce npobrema
brand loyalty paccmatpuBaeTca Ha LaHHbIA MOMEHT B 3KOHOMWYECKMX
M NCUXONOrn4eckux acnektax. HenocpeacTtBeHHO opMmpoBaHue
MEXaHN3MOB BHYTPEHHEN U BHELUHEN NOSANbHOCTM K BpeHaaM HadvHawT
paccmaTpuBaTbCA Yy X e  uccrnegoartenamu-couuonoramu. [[aHHas
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Tema npefcTasnsieT 60NbLION HAayYHbIA MHTEPEC, Kak ANd KOMMaHun, Tak
M ona HayyHoro coobuiectBa. M3ameHeHMe coumanbHbIX B3anMMOCBSA3EW
Nnog BO3OENCTBMEM  COBPEMEHHbLIX OOLLECTBEHHbIX TEHAEHUWUA B
paMKkax couuanbHbIX LEHHOCTEN, OKa3biBaeT TaKkKe 3HavyMTenbHoe
BMMSHME Ha MOOXO4 K W3YYEHUI0 IOSANbHOCTW, K CyLEeCTBEHHOMY
nepecMoTpy akTyamnbHbIX CMoco6oB, B OCOGEHHOCTW, B LMGPOBOM
obuwectBe. [loBegeHne noTpebutenen BUOOM3MEHSETCA B YCIOBUSX,
WNHTErpUPOBaHHbIX B LIMPPOBOE MOMe peknamHbiX KOMMaHui, BOCNpUsiTue
HOCUT He TONbKO NpUBEKATENBHYO UM MHGOPMATUBHYIO 3aa4y, HO Takke
no3HaBaTemnbHy, pa3BriekaTernbHy U LEeHHOCTHYI. TakuMm obpasom, He
CMOTPSA Ha ObICTPOU3MEHSIIOLLMECH COBPEMEHHbIE TEHAEHLMM, Npobrema
brand loyalty n ee dopmumpoBaHusi HeceT B cebe akTyanbHy Temy Ons
COLMOIOrMyecKkoro ndyyeHus, 6onee nogpoBGHOro 1 LUMPOKOro aHanmaa, ¢
Lenbio BbisiBNeHns Hanbonee adpeKTUBHbIX CNOCOOOB KOMMYHMKaLUK ¢

notpebutenamun.
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